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UNANED

nsfnwi3es mstasanasnm (Balanced Scorecard) Aumsiifiunuvesiamaaiusiy
Tudsemelng $ngUszasdifiednuinsiananasnm fumsdduanuvesiamiasuduly
Usginalne laun 4unead1un15i3y (Financial Perspective) 4us04A1ugnA1 (Customer
Perspective) yasasnunsaniiuunigluesans (Intemal Process Perspective) kagauaodi
N13158U3 wavmun (Learning and Growth Perspective) 1@&1&3’1LLuﬂmuﬂa%’aﬁﬁayjaﬁugﬂmaa
Janviasudiluusemelne leun Ussangsie stoznailumsduiugsia Suiuandnlussdng
sefursssauMIsEanY warneldladered Yszanslummideadsd Ae JamAdusilussne
ne 7oglugruteyavesdinnuuinnssuusind lnsdvunnguiiegadiui 177 eadns
w3 esflefldlunaifusiusmdeya Ae wuvasuniy sidunsieseiteyalaeldlsuns
dufagunsmeuiiames merfesay Anade (X) daudouuusnasgi (SD)

nanTidenuin 1) amRasudululsanalnedinouwuuasuanusisnun St 177
09Ans dilvgiidu JamAefiuszneugsialudumsiiu (FinTech) $1uau 24 asdns Amdudosas
13.60 sea9Ae dunsunnduaznisgua (HealthTech) $1uau 21 eadns Anlufesas 11.90, A
matnwas (AgriTech) §1uau 19 seAns Aaduiesay 10.70, sruenms (FoodTech) druau 17 83Ang
Andugesas 9.60, srunsviowdion (TravelTech) shunu 16 asfns Andudesaz 9.00, fuuseiuse

(InsurTech) waza1uvreduatoaulay (E-Commerce) 31uau 15 a3ans andusesar 8.50, f1u



ns@nw (EdTech) uag Arugnainnssy (IndustryTech) wagauedmnsunsng (PropTech) $1uiu 13
p9Ans Andusesay 7.30, aqunstadinusedniu (Lifestyle) s1uau 7 oeans Antdusowas 4.00 uag
By o $1uru 4 esdns Andusesay 2.30 auddu dnilngifiszeznailunisdudugsfia 1 -2 9
13U 73 93Ans Anvludesar 41.20 s99a317@0 3 — 4 U 37U 53 99ans Aawdu 29.90,5 -6 U
$1uau 35 eeins Anidudesay 19.80 uardaus 7 JTUlU S1uau 16 eeding Andu 9.00 mugddu dau
TngflanndnlussAnssuiu teenin 10 au S1uau 65 serAns Andusesay 36.70 sesaunde 10 - 20
AU 911U 51 89Ans Andudeway 28.80, 21 — 30 Au 31w 32 99Ans Anvdusesay 18.10 wagduiu
Faud 31 Auauly S 29 esdng Anludosar 16.40 nudy dulny egluszduvessounisseau
U Early Stage (Pre-Seed, Seed, Pre-Serie A) 41uiu 77 0sAns Andufosay 43.50 sedaeunfe sou
Serie A 31U 63 83Ans Anlusesay 35.60, 58U Serie B 31w 23 a3ans Amdudasar 13.00, 50U
Serie C 37uau 12 a3Ans Antdusosay 6.80 wagseu Post-Serie C §1uiu 2 8aAns Andudosas 1.10
audy wazdnlng fseldiadededtesndt 5,000,000 um s 79 asns Andudesay 44.60
589893178 5,000,001 - 10,000,000 v 1w 40 osans Andusesas 22.60, s1aldaag 10,000,001
~ 15,000,000 U 377U 39 03Ans Andutesas 22.00 uazsus 15,000,001 vmiduduly s1uau
19 83Ans AnuSeray 10.70 awa1iu

2) M3¥ananasnIw (Balanced Scorecard) Aumsadunuvesiamiadusilulsziea
Ine Tneswegluszivann Wefinsanidusesy spmesduileglussivinniian fio yumsssiu
n32UIuN13018T103ANT (Internal Process Perspective) WazHatoIA1UNITTEUT wasWaIw
(Learning and Growth Perspective) uazsuuasn1uft oy luszduuin e yuuoad 1ugndn

(Customer Perspective) wazauuaInuN15EU (Financial Perspective) AMuasiu
Adfy: MTiNanaenN; Janialsuay

ABSTRACT

The research of Balanced Scorecard and the Operation of Start-Ups in Thailand. The
objective is to study Balanced Scorecard and the Operation of Start-Ups in Thailand. The
factors of research include Financial Perspective, Customer Perspective, Internal Process
Perspective, and Learning and Growth Perspective. That are classified by company factors
were including Filed of Business Operation, Duration of Operation, Number of Employee,
Round of Fund Raising, and Average Income per Year. The population used is Start-ups firm
in Thailand which recorded in National Innovation Agency (NIA). The samples used in this

research amount of 177 firms. The questionnaire was instrument of this research. Data was



analyzed by using SPSS for Social Science Research. The statistics were percentage,
minimum, maximum, mean and standard deviation.

The results found that 1) The firms all respondents 177 firms. Most are FinTech 24
firms representing 13.60%, HealthTech 21 firms representing 11.90%, AgriTech 19 firms
representing 10.70%, FoodTech 17 firms representing 9.60%, TravelTech 16 firms
representing 9.00%, InsurTech and E-Commerce 15 firms representing 8.50%, EdTech and
IndustryTech and PropTech 13 firms representing 7.30%, Lifestyle 7 firms representing 4.00%,
and Other 4 firms representing 2.30%. Most are operating 1-2 years 73 firms representing
41.20%, 3-4 year 53 firms representing 29.90%, 5-6 years 35 firms representing 19.80%, and
more than 7 year 16 firms representing 9.00%. Most have number of employees less than
10 for 65 firms representing 36.70%, 10-20 peoples 51 firms representing 28.80%, 21-30
peoples 32 firms representing 18.10%, and start from 31 peoples upward for 29 firms
representing 16.40%. Most are in fund raising round Early Stage for 77 firms representing
43.50%, Serie A 63 firms representing 35.60%, Serie B 23 firms representing 13.00%, Serie C
12 firms representing 6.80%, and Post-Serie C 2 firms representing 1.10%. Most have Average
Income per Year less than THB 5,000,000 for 79 firms representing 44.60%, between THB
5,000,001 - 10,000,000 for 40 firms representing 22.60%, between THB 10,000,001 -
15,000,000 for 39 firms representing 22.00% and more than THB 15,000,000 for 19 firms
representing 10.70% respectively.

2) Balanced Scorecard and the Operation of Start-ups in Thailand is at a high level.
Considering each perspective, the highest is comprised of Internal Process Perspective and
Learning and Growth Perspective respectively. The high level is comprised of Customer

perspective, and Financial Perspective respectively.
Keywords: Balanced Scorecard; Start-Ups
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flunanfeisneludssauaginssana 9 “amindn’ vie “SawiRuAalnl” ffutuinoy
Auszimaansgoning luan1uiifiiandn “Silicon Valley” uagidugsiafisatlunisadiann
WasuuasheunAniuansing fedenssuiumsnuaniaufuuinnssutunaiannuunne1ed
BInFN13¥en (Repeatable) uonanifnansng viauinmsiigsAiamiasusuliadiadumn

TUILADINDUAUDINDANUABINTIThUMAIR (Market Fit) waza unsave1asans (Scalable) \Waasnd



yaAiiuLazAulnog1aInsElan (Exponential Growth) Il (uein., 2560 $nefislu yfsusi som
yauLiin, 2562) il ssniuRamsvesavasuiuty S1duflsdesiintesilonianisusmisi
wdnanlddustiaauiivssansnm Sanstananasnm (Balanced Scorecard) anansaldiu
fadYamsUssidiunanssifiusuresesdnsldeswanbon wandufiivadinagnifiosdng
Bonldiuiiuszdnsnm viela MeiimsTananasnmasfuddislunissznounisdnauladis

sULUUNIALELUYRI09ANS I UIANYBIRIANT lABNAIY (Atkinson et al., 2012)

1%
Ya

sevnt (3de3saulafiarAnuideluizes nmsiananasniw (Balanced Scorecard) fiu
mssfiunuresiaviasuiululszmdlne defnwdssedunisiianuddylunisuseduna
nssndunuvesiaviaiudululszimalne lngdudanamguinisianagasnim (Balanced
Scorecard) fiusznauluse 4 yusos Sulsiun yumownunsiiu yuaesiugni yuLesfiuAng
dudusunelussdng uazyuuesdmunisiFeus wagimu eliid leyusewesiusznauns
Famiadudulutssndlne Slianuddylugusesduladundnaudidu Snfsdsaedu
Uselomfludnuteyausznaumsfisnsannmadiasmu dwiuinasmuisluguuuuyana wasin

yana daliinamudlayuues uasnginssuvesguseneumdamiasudululseinalnglaunn
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TnnUsaeAnsIde
Wiednwinsianagaun1m (Balanced Scorecard) funisaniiuauvesiamnasuauly

Usznelne

YBULUAYBINITIAY
lumsAnwIdeiseanisiananaenin (Balanced Scorecard) AUMSAILUYRTAMAT
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Aulsddse Ao

1. Yaduiuteyaluvesiamiaimudu Ssuszneuluie Ussinnuesgsia szovanly
Msiuiugsia Srnuandnlussdng sefuresseumssyasmu seldiadsned

AuUTAN A

1. M3¥aranasn1w (Balanced Scorecard) vesiamiaFusluusemelng FeUszneuly
A8 UUNBIR1UNTSIU (Financial Perspective) y33831ugnA1 (Customer Perspective) 1413184
AUNIEUIUNIIN8TUBIANT (Internal Process Perspective) 11846 1UNTSLT U3 ka1 THAW

(Learning and Growth Perspective)
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Usznsfildlunsifefeasinsdamfasuduiusingeglugiuteyaivledvasdingu

WINNTIUWAIR (https://startupthailand.org) 411U 317 83ANT

YaULYANIUTLEZEIAT

N9398A3aaINTTIT Aausiiiien Suamu 2563 - nuAWWS 2564

Useleanifilasuannnisive

1. vilinsudadadesuussnnsmansaediamiasusululsanalnefidanuduiusde
n13iananasn1n (Balanced Scorecard) Usgnauluaig A1un153An130 U153 (Financial
Perspective), qm’ﬁ (Customer), nszuluni1satelussans (Internal Business Process) Wagns
Sauill,azmiﬁwm (Learning and Growth)

2. liiuguuesvesiamiaiudululssmalvedifidenisananasnim (Balanced

Scorecard)

NSOULUIAA IUNISIY

frnusdasy e TIRTF I
tlaqapuanuurlssinsAans N19IANARAENTN (Balanced Scorecard)
1. szminneesgsne 1. yuNedf1un19Ru (Financial Perspective)
2. srazinanlunIntugIna 2. yuNesAugnAn (Customer Perspective)

o a s o &
3. AruuaNn@nlueddng T % 3. yuuesdunszuaunianieluesAns
4. 22AUABITALNTTISANNU (Internal Process Perspective)
1 q % a 2 o .
5. selflaansail 4. HuNRIFIUNNITEUTUATAINL (Learning

and Growth Perspective)




WUIAA NS kazeuIFeineides

uuIBauATNgUGIAITUNTanagaen W (Balanced Scorecard)

Kaplan R.S. and Norton D.P. (1992) diaueitusifsluganaiadaniagsng a1
wwsuthuluivssansnmuesnu welfiadlsgean Suhlilugadualfinuiymeadiuniaiiy
(Financial Perspective) 1unasilunisinnanuuszauanudiiavesesdnslunisusenaugsng
it Tnetaaesiulfauetigmisuuuumstssiivluasioiouilfinusilunsussidufiowiy
neduegraferty Wunusifldanadnfsvesnmdniiunuresniagifa uasuisnidoun
e uazvgmsalluefniiu lianunsolfiiuadesflelumsssiiuanuannsovesesdnsly
nsasreneld wazsariils wiensldiuiounemaudeiuluawenld Faviilis 2 viuinnside
wagldinauodn mavssdunasuiufeadumsvssdusuuseud Tnsangludsiiliasnsndy
Fodld 19U nmdnwal Jeidos uazand Wudu Gaazdowhmuglufumsusaidiumaediunisiby
el nansasufanarilivisaeminldinaueiniesdeldlunsssdunanisduiuny
¥9301A5379 waruIvmegeaunamniisndiusoudiy du5enin msiananasnn “Balanced
Scorecard : BSC” @susgnaulusng 4 su suldun

1. yu389AUN"53U (Financial Perspective)

2. 1u319991UgNAT (Customer Perspective)

3. HuuaqéfmﬂizmumimEﬂuax‘iﬁﬂi (Internal Process Perspective)

4. YNDIPNUNITIEUS uaznTAIW (Leamning and Growth Perspective)

wwIRAREIRUSEmMAENAY (Start-up)

JamAaisudu uSean$ndn (Start-up) fie gsAaT3uFURINNISUAT NN 9
waadinsiulanuunnsglanuuunInu (Exponential) lnsiin1suenmaluladidnunyie
yilvddunue annsoutsiutussivlugnamnsnivg qld Wegluddasiaiiavendns
2gwudn anindmdugsiafidlaseadrelidudou arunsausvaun wazveredalide
(scalable business model) amsnsdwIaudufansiisudugsiaangaidn q sonuuulissia
finsvindnldie uazeenefanisldie aunsadulasldogsmnduuuinnsgian dnsi
weluladvieutnnssualdiduilandnlunisadressin SdugsiafiAaduanlodedie
widgmludindsyiriuvieriulonansgsfendaliinegnanuioviuneuiioiiugaued

[

@185y (unique selling point) fiazdwweaunuAliuignAlungudivnune ieoaseseld
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anAla azanunsnasegugnAmiuInuasiulalaagainangslan (Blank & Dorf, 2012)

¥

ayaineuIamnasudululszmalne
A3unad a135aulsal wazaue (2560) nardlusigauasulasein1sfiny1ide Thailand Iso
Startup Profile Tudl n.a. 2556 firusn Uszimalnelsuannszua Start-up Tiiduiiaulevesdau

<

w2l il elsfidulununisduied eulasugiag Thailand 4.0 uaglemszminds anudAgyves
wmealuladfdvaizidimasuwadasauasvgiauasdenlne lagsogengnaivnssufa
Lazsosegmannssaflval 1159091 New S-Curve nsiiulnvesgsna Start-up vesuszimalnei]
wulthndsdudedidnonmlussiuuunanadefieutunguusamariilan warlussduginiaeide
wUginuaziidnenmiiganindsemealungudsema CLMV aoilgudsildrdnyAeUssimadonun
ot slsAnudiaduseduanitu n1sadielasinisduind eu (Accelerator) Wagan UG
(Incubator) wagdadslanzdu o AfldrurasatuayuliEusznounts Start-up vesUszimalned]
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JIUIVYNNY IV
Lasch uazAz (2007) NAnwses Yadenddglunisiiulavesiamiasumilugsianis
doans uaglnsauwiau Ingldvihnmsfinwiiuiaviasusululuussnalamadnuig 220 8adns 7
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Usgnaugsnalulssinmmsdeans waslnsauwiay (CT) Aadugsfaluudalifiu 3 Y wud Jade
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U313 lelneulandarudosnisvesuilan denelusiAdedull §idenuiniamaadusduly
srozusnuaansiuiugsiatu wedisetnsludunsite uasiaunduiusdade uazuin
ognaiitfoddty warlutusniu mevilindnsust vieuimaduiianuifuilon Saduisdia
Feviliselfidandes snldannsousudu uazarvausedisliaunaldiu fagvinligsiad
audesfiazlivszaumnuduialunsudadusioluls

Tan & Smyrnios (2011) Anw13ea MsfaranisAiuiuvesesAnsyIadn uazvun
nanfilAulneg9TIAL3 (FGSMEs) lulszimmeeansids Tngldviinsdnuiduesdnsdmau 18
psAnsigndadnduesdnsvuiaidn wazvuinnarsdiiulneg 19520159 (FGSMEs) ludszina
0BALATIAY HANIANYINUINBIANTIWIALEN WazvuanatsiLAuTneg19590159 (FGSMES) 19
AnudAgAunsldnsussliunanisatiununielussdng lnediulvgzimguinmsuseiivna
naun M (Balanced Scorecard) iUsegnildnneluesdng Inefiesdnsnarilaglianuddnyso

YUUBIFUENAT (Customer Perspective) lUuUMAN fen1sasnanagnsinunssnwmuduiusiu



qnA1 (Customer Relation Management) \JundN A11NA28LUNBIRIUNITTEUT UazHaIw
(Learning and Growth Perspective) snemsusulemalunsifissinuy waznsisousliuaminey
duatadnig wazlemalunindulsluaisau lnedUsznouniaussinisaess uuesdazeae
aduayulinisdndununelussdnstiuiiussAvsnmunniu wavastasadeneld wagdlsliud
aadnsdunanauwmy

Llorach & Ottosson (2016) Anw1i3es Msiananasn1n (Balanced Scorecard) luzaausn
(early stage) 99U EM start-up A1unAlulad laglavinn1sAnyl 10 US¥m start-up luau
wielulad Tuussaaiiou nuispmewnumsthmsiananasnin (BSC) uszgndltlurausni
HunsiunnsisouasWamndi oad1ai1eg 1aNanS et (Minimum Variable Product: MVP) 1
i Usznaunisaglatuaulaluguuesdunisadunisangluui ¥y (ntemal Process
Perspective) Ll undn uadaoyusesfugnA (Customer Perspective) 1l 931A51% A4
AoaNTAUA visendnduailunain

[

Hans Lofsten (2016) laanwisee Jadendraglunissnenseaun1swy siuyaianing

]

Suaulusuwmalulad Inglaviinsiiudeyaduiamwiasudulusunalulagneglugudmnzuy

a

5379 (Incubator) §17u 131 83Ans Mszeznansaniunudgdin 3 wuiiadesunuuysd
uazdnea uaziinuzvesyaainsluesdnadu 1 lullafefididy fazdufdinseduauannse
Tunsudstuesesdnsiiu ql¢ uenwilornnsfiunugsfiafin warldliate uazmsldsuTuamu
ui msfifiyaanslussdnsifianuaninsn uazdnenmgiaztiofunsstuindoulviosdnsidumth
warannsndnwsriunautsdusoluld Tasluduesesdnsduasdeninatuayy uasndnduly
yaanslussdnaifisdannuaningn wazdnonmiatulufensdddinevsy warnadeudifienia

Vinwe wazesanuslnl iethnduinyssgndldluesdnsla

F/ATUNTIY
NsANYIIBINTIANAAREAN (Balanced Scorecard) fiunsAtiuauveiamialsudy
Tuusgwndlng 1un1539813 9U5 U0 (Quantitative Research) Ineldn1539813 981529 (Survey

Research) wagldisnsiiudayamewuuaeuniu (Questionnaire)

UseyInNTUazngusi0e19
Usznsfildlunsifefeasinsdamnasuduiusingegluguteyaivledvesdingu
WINNIIUUA9YIA (https:/startupthailand.org) 91U7u 331 83ANT NRUAIBE1S {I381IN1S

Aunguilegalagnsldansvemils el (Taro Yamane, 1973) fisgauanuidedu 95%

FIMNUAAIAIUARIALATOUVDINGNTIBE UMY + 5% Foiiladnunungudiegns 177 aedns
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et {33198 1sdusegelnglildaruiiaidu (Nonprobability Sampling) #ei3duazidenld

Wnsdusegrauutadey (Accidental Sampling)

mManusIUTINTaYa

1. as1uvvasuniueaulal wazdededvesuuvasuautlulnaslung u Startup
Thailand § aidunguafignasteuu Facebook dsaudnniglunguiuazdsznouludisansy
JU3vs wazdiAeddeaduuiem Startup eglugiudeyavesdiinauuinnssuusnd
(https://startupthailand.org) waz UsIALATEYIBAETU Eco System aelsd1dninuuinngsuy
WIS

2. neudednanuuisUsemsiigreunuuasuamenTazfoInsiesuIeL s

3. SIUTIUUUVABUDIUT A TUT oY ARTUR LAY i ot lUTaviwazmS sud1sunIs

AN

n15uATIEYivaya

A398vn1sUszaranalnszidayaniensaanauiunes lagldlusunsudnsagunis

ABURLMDS (SPSS Version 26.0)

adanldlunsainsizitoya

1. A¥ouay (Percentage) dwumaiinsgiiiion1sussenedadednvasusernsanans
vesesAnTIavnaEuduluUszmelng

2. fiade (X) dmsumsiiesgiszduspmesveinsinnanasnin (Balanced Scorecard)

3. Andauld saluuL A TEIL (SD) AW UTLATIEATEA U NLBIVRINITIANARAEN N

(Balanced Scorecard) fiunisatduauveaianunasuaululseimeling

HaN15IATIEdaYa

NanTIATIETdeyadIud 1 A uUsziangsia wudn desdnsiamAaiudy aey
LUUADUNINTINNATIUIY 177 09AnS Gsdaulua)idu TamAaiiUsenaussAaludiunisu
(FinTech) 373U 24 89Ans Antdusesag 13.60 5998901A0 A1UNITUNNG LAZNITA A
(HealthTech) §1uau 21 8sAns Andusosay 11.90, f1un1sinums (AgriTech) §1uau 19 83ANS
AnduFenay 10.70, #uewns (FoodTech) S1uau 17 asAns Anduforas 9.60, frunisvieaiiien
(TravelTech) 112U 16 89Ans Andusesaz 9.00, Arulseiude (nsurTech) wazauv1BEUA

paulall (E-Commerce) 311U 15 89Ans antdusesay 8.50, A1un1s@nwyl (EdTech) wag a1y



10

gnannssu (IndustryTech) wagdtuadam3unswe (PropTech) §1uau 13 03dns Amduiesay
7.30, dunsliTinusyantu (Lifestyle) S1uau 7 eadns Amdufesay 4.00 wagdudy q $1umu 4
03Ans Antdufesas 2.30 muddu srazanlunisdudugsio wuin ssdnsiamiaBuduiidn
Fumoukuvdeun g Hszeziatlunisaniugsia 1 - 2 U 9w 73 esdns Anludesay
41.20 599891170 3 — 4 U 977U 53 03Ans AnLdu 29.90, 5 - 6 U d1uau 35 03Ans Anlluiouay
19.80 uazdaus 7 Juld §1uau 16 09rns Andu 9.00 auddiu Siuruandnlusdng nui
sadnTiamiasuduiiisiuneunuuasuaualng faudnlussdnssiuau dosnd 10 au
d1uau 65 83Ans Antdudesay 36.70 se9asunAe 10 — 20 AU $1uaU 51 B9AnS Anlusesay
28.80, 21 - 30 AL §1U7U 32 83Fns Andudovaz 18.10 wazs LRI 31 ATUlY S1uau 29
09Ans Andudosay 16.40 nmuddy seRUYRITEUNMIIZANYL WUT sdnTIamAaEF UL
neauwuvaaunudlng oglusyAuvesseun1ssEaunU Early Stage (Pre-Seed, Seed, Pre-Serie
A) 1w 77 99Ans AnlluSpeay 43.50 S89a9NAe 50U Serie A 11U 63 99ANT AnUUSoYAL
35.60, 59U Serie B $1uu 23 89Ans Antduipsay 13.00, 50U Serie C 91u2u 12 89Ans Aty
$ouaz 6.80 wAzSOU Post-Serie C $1u3u 2 83dns Anvludosas 1.10 audidu s1eldiadensd
wui esdnsiaviasuduiiiisiuneusuvasuaudulng fseldiadesedtesnit 5,000,000
U 91U 79 89Ans Anduipsay 44.60 599a311A® 5,000,001 — 10,000,000 UM 11U 40
09Ans Andudesay 22.60, T18lA%a 10,000,001 — 15,000,000 U F1uu 39 BeAns Antduie
a¥ 22.00 uavhaus 15,000,001 vimduduld 1w 19 sedns Andiudosaz 10.70 Ay

[ o

e Tzideyadiuil 2 m3fananasn1w (Balanced Scorecard) funsAifiuauyes
FamAasudululsznelne fosdusznou 4 du Tned3deazyinsiinseidmedtade (X) ua
drudeauuanasgiu (SD) wuin nmsiananasn I (Balanced Scorecard) funssiiiusuves
FamAasudiluuszmalne Tnosweglussduun X = 4.19) iWeRiarsandusiediu wui
yusesoglusziuinnilan Ao yuuesiunszuInnsneluesdns - Internal Process Perspective
WAZLUNBINUNNTIEUT waEN1THMUI - Leamning and Growth Perspective (X = 4.23, X = 4.21)
wagsumosfiogfluszdunn Ae yuseIUgNAN - Customer Perspective LAgHLABIRIUNITIIY -

Financial Perspective (X = 4.20, X = 4.13) a1udsu
#3UNan1338

TadearuszvInsmIan Ty Ia LAy
NsANYIIeY M3iananaun1m (Balanced Scorecard) AUMIANTUNUYBTAMATUAY
lusgmalng Tesdansiamiasudueglugiudeyavesd1dnauuinnssuwiswd d1uiu 177

aAng daulngdu Jamfafiuszneugsialusinunsidu (FinTech) 1uiu 24 8adng Anluseuas
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13.60 509831nA0 MMuUNITWINELazNIaua (HealthTech) S1uau 21 aedins Anluseeas 11.90,
AuUNSNERT (AgriTech) 17w 19 03Ans Anduiesag 10.70, #ue1ws (FoodTech) 1w 17
23dns Andudewar 9.60, Aunisvieaiien (TravelTech) $1uru 16 aadns Andudesay 9.00,
AuUsEAuUdY (InsurTech) kaganuaiedumesulal (E-Commerce) $1uau 15 03Ans Antduios
a¥ 8.50, AMuN15AN® (EdTech) hae A1ugma19n338 (IndustryTech) kagA1uad a3 unsne
(PropTech) 31uau 13 99Ang Antduiovas 7.30, Aun15ld33inUsyaniu (Lifestyle) 91uau 7
a3dns Amdudosay 4.00 uagdudy q S1umn 4 03Ans Andudosar 2.30 audsu dlnadl
szezlaalunsnniugsna 1 -2 Y 9w 73 esdng Anlusesay 41.20 seaunfie 3 -4 T
$1unu 53 earng Amiu 29.90, 5 - 6 T $1uau 35 Bakns Andudesay 19.80 wazdws 7 VTuld
d1uu 16 03Ans AnLdu 9.00 muasv dlvafiandnluesdnsduau teenin 10 AU 91U 65
p9Ans Antluipeay 36.70 599a311AD 10 - 20 AU 91U 51 03Ans Antduiouay 28.80, 21 -
30 AU §1uU 32 peAng Antdufesay 18.10 uarsiuIusaus 31 ATUlY S1uau 29 seAns Amdiy
Sovay 16.40 muawiu diulvie) egluseiuvesseunisseauyu Early Stage (Pre-Seed, Seed, Pre-
Serie A) 91u2u 77 99An3 AnLTuipeay 43.50 599aINF0 50U Serie A 911U 63 89AnT ARLTY
Sowag 35.60, 59U Serie B §1uu 23 83Ans Antluspeay 13.00, 50U Serie C §1u2U 12 83ANS
Anduspoay 6.80 uazsou Post-Serie C $7uaU 2 89Ans Antduiosas 1.10 A ua10U LavdIu
Tngy Ax1eldiadeseliosndn 5,000,000 UM $1uu 79 pedns Andudesas 44.60 sevawnfe
5,000,001 - 10,000,000 UMM I1UIU 40 2905 AnvdusSouay 22.60, s1elaaa9 10,000,001 -
15,000,000 U0 $113u 39 BeAns Amdudesaz 22.00 wazdaus 15,000,001 vimdudily $1uay

19 29An5 AnluSeuar 10.70 auaisu

N153nNaRasnIw (Balanced Scorecard) Aun1sAnidusIuvasIamnasuduly
Uszumalne

=

Ineyweglusyivann WeRinsandusediiu yuuesinuiiegluseauuiniian Ao yuued
A1uNIrUIUN13N18lueLANs (Internal Process Perspective) WagalaiadsinunIsiseus wagiiniu
(Learning and Growth Perspective) Lagi 11836 11U 8¢ lUszAUNIN A0 LUUDIA1UYNAT

(Customer Perspective) uazauuaIn N5 (Financial Perspective) Anadnfu
aAUT1ENa

1. 4UNBIAIUN15R[U (Financial Perspective)

sEAUANUARIUYEIa MRS UAUNTseyLNenUNSRY (Financial Perspective) wuin

(9 a

Ingsaegluszauinn defiansandusedonuin denifiseiuanufaiuinn e nsianasedne
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AlglUlunslunisvinisewasimundun1/usnis nsinraselaannIsueNdnde/usnns g
Tanan1sidule vieanasvesmilsvesuien nsandunslufanssuiiaunsaiiuyaAmnmain

a

(Market Value Added) n133anavasselafiunaingndnselui uazsannisiivlnvessiels

[

AU Fadenndasiuauideves Lasch wavay (2007) fidnwides Yadeiiddnlunisidivle
yefiamAaisuslugsianisdeans uaslnsauunay

2. guuaﬂﬁ"mgﬂﬁ’l (Customer Perspective)

Tngsamegluszavann Weiarsudusete wuin Jamdasudulinnudifglusedu
unfiga Ae avAasudulianudidgyluszduinniiae Ao nsianannufianelalunisld
HARSUI/UINT YosgnAn MIvenegiugnAmlnal waznsihwignAnil myaiawdnduel/usns
fineulandmnudonisvesgndn uazdAva uasdolausuurvesgnd mudiy uazlinuddsy
lusgiuann Ao 1158319 130U NIRTIMUNBFUAY/UTNNT KAZNITINNINTTUAIUAITARA
w3 oRNIIUA A UASUNITUIE AUEIAU §edenndostuaIuITeves Tan & Smyrmios (2011) i
ymsAnuiies mstananisdiunuresesdnsvunidn uazvuianatsiifulneg1asaniia
(FGSMEs) ludssinaonaingide

3. quuaﬂﬁ"]uﬂisuauﬂﬁmﬂumcﬁﬂi (Internal Process Perspective)

Tneymeglusziuinnian lnaillefinsandunede wui Jamaasusulianudifylu
sedunfign A msmun uwagdsegndldmaluladidntaslunisdifiuau adagavieisy
(Unique Selling Point) Wiufn&n s/ U3ns nsimudnenimiioasnaudnsasi/vsnisivl uas
AMINAUINERAI/UINT Aua1eu tavlianudirglussavann fe nsuandualliiuiy
3912817 9r100NgRAA UAZNTEUIUNINAINTUIY ANLEIRY §aaenndeariuauidenes
Llorach & Ottoson (2016) #idnw113e4 nsiananagnIn (Balanced Scorecard) Tugaausn (early
stage) voviavAaBUF U uWAlLLAE

4. YuNRIAIUNTEUIUNTITEUS UasWaiu (Learning and Growth Perspective)

Tngsamegluszivanniign Weiarsudusede wui FamAadudulianuddalu
seuIniign Ae nsifurinue Awd wazdnenmvesyaainsluiin yeansluiusidnenmn
wiganelunsiiliesdnsannsatuiedouludrahls auflenelavesypanslufiu uuda uas
lowwganyaainstuiiy aud1dv wazliauddglusedunnn fe n1591338 waginiw wazfinw
Rerfuuinnssy wazmsdeasnelussninsypainsesnaiiie auddu Jaaenadesiuauide
283 Hans Lofsten (2016) fidnwnises dadefidrfalunissnwssdunmsutaduvesiamiabusuly

AumAlulad
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JDLEAUDRUZAINKNANTTIVEY

UNNDIAUNITRY (Financial Perspective)

JanvRasuduluussmalneasiianuddglunisudmsdanisdunisduneluesing
TnoidiulufinsUszanunisnszuaiuand uaznssuaiuaneen Snisdsasuszifiuluoses
SaTmsiENanyiuYednidng (Bum rate) ilewuUszidiunigluedng ileginandnnutuid
myudeuey niglussAnsiiu anunsavdeidesesdnslulfuiuudlyu Fomnesdnsaunsnusudu
gnanswnayduld Aagihliaiuisanumulunisandugsilueuanld wasazaiunse
Nausldazdesinoglslunsazsianaivesnisdiiugsia 1wy Maunuuiisdeahudafui
viousmseendmiegaan (Jusu tielviosdnsanansadidugsialdlfessiunsnelinaiud

[

SRl

1'%

guuaﬂﬁ"mgﬂm (Customer Perspective)

1% 1%
v aAaa ¥ Y @ A ! [

ilosshenniuiitnisdidgndduiioinildhenitluaioieusszann suidlesnan
naiulnvesmelulad szariuosdnsiamiadudumadeniunnnisnauny uaziuuels
68’@Lﬁ]m'ﬂﬂiﬁ@dﬁﬁgﬂﬁﬁﬁ%%@ﬂﬁmﬁmﬁ wioldusnsvetesins lnensuesluil pain point 184
anén wielianansnasiandnsias uazuinsiidnluneulandaiuieanisvesgndnliogiansagn
uenTniiganseiisluFeses Product-Market-Fit (PMF) TunannBndae Swanstomt wiouinisii
sefnsmderadaduiulianudoinislunsa uavaunvewnainlnafinndesdioda detmuald
ud dsiidesdisddludifusion Ao MenaunuAsTiasdfsinfignd (Lead) ileliansn
MauHuNagNENINInaaliegwsouasey Seduiandonles uardwalasasaonaiiues
03N illesnnlunsvhmananauiioasrsaunseniindfandnts viousnisflesdnsadistumn
Tumifuslnafifuhiignéndy Sudufesdedfituamudeutiann fufuisnduegsbaiiosdng
wheseININgnA wasnausuNMsasesmdlumsindminedufegssana

quuaﬂﬁ"]uﬂisuauﬂﬁmﬂuaﬂﬁﬂi (Internal Process Perspective)

dosdrenniuisnmnaivinveanaluladiugen vinldiAnuTnnssulva 93
paeaa damaitlaveunaluladitasdiliiAnnsaaduyulumsiidugsinnniu femeil
psAnsTamAasuduismsiszueananudululslunisiuianssuuised1adunldly
nszUUNSALIuL venszulunsHAnYeednTiletisanduylunsiuiugsialussdey
wazIeNLIALTIOULYDIDIANsluM a1 anandnel wasuinig wu luadenaun1suinismanis
veinazduluguuuy 1 6o 1 uazlhirelios nanfedesmnsiigniaranunsafaseidiunlébud
it uazdloufeselnaffessudmnasessliitednsou wiluthgtuiinmeiaunveanelulad

Taieanmasaraananainratelun1sas19usnsudsn1sene wadeaseanusasaalunig
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Tu3msdnde 819 nsléimalulad Omni Channel uaznsly Chat Bot iusiu Geaztaelsiesdns
ansnansuunsaivulaeg1aiusEavan

guumﬁ'ﬁumiﬁﬂui wasnmun (Learning and Growth Perspective)

ashianansaufiastin wildluiladeiiddylumsiilfesdnadulalaty venmiean
unugata Funy wasedoadnstu Afe ninensyed vieyeainslussdng Manduusduindey
wazifudaseunnssulmiguin eliesdnsanmsamasaruannsolumaudsdusiolulsly
soven luguuesiunindens wasauniy esdnsnisiiasues 2 dauvdng nanfe ane
wndeunslussdnsiidasoniavineny L msfuilsauiuresyaainsluesdng nsdeans
meluesdnsegruiate msadlenalunisidulanuanse iudu Sndrunileiiddayldwitu
Ao MIaANN wardnenmueIyAaInslueeAns WU nsddmnousy Myaieseuun1sdnns
arwegtsiivszansam udu Fenisiiesdnslinrmddts 2 diudasraendndulviosdng
yransfifianug anuanansa warssteliesdnsiiussansnnlunsudstusieluliluszezenidn
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