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ABSTRACT

In the fast-evolving landscape of the digital era, the paradigm of consumer behavior has
undergone a profound metamorphosis, transitioning from traditional brick-and-mortar commerce to
the vibrant realms of e-commerce platforms. This independent study seeks to illuminate the
dimensions of consumer satisfaction among the working-age population in Bangkok towards
"Lazada," one of the region’s premier online marketplaces. It delves into the intricate interplay
between digital marketing dynamics and the subjective experiences of users.

Utilizing a quantitative approach, data were meticulously gathered from 400 working-age
individuals residing in Bangkok. The findings reveal a high level of overall satisfaction, painting a
picture of a digital environment where efficiency and reliability converge. The "User Experience"
emerged as a cornerstone of this satisfaction, characterized by a seamless and intuitive journey,
followed closely by the perceived value and quality of products, and the reassurance provided by
robust after-sales services.

Furthermore, the research unveils that demographic variable—such as age, education, and
income—act as distinctive lenses through which consumers perceive value, whereas gender

showed no significant impact. From the perspective of the Online Marketing Mix (6P’s), the



elements of "Privacy" and "Personalization" stood out as the most influential catalysts, underscoring
the modern consumer’s desire for a secure and tailor-made shopping experience.

Ultimately, this study serves as more than just a statistical record; it reflects the evolving
human-technology relationship. It underscores a vital mandate for e-commerce providers: to
transcend beyond mere transactional interactions and cultivate a sanctuary of trust and
personalized engagement. In the competitive digital frontier, the true essence of success lies in the

ability to harmonize technological innovation with a deep understanding of human needs.

Keywords: Consumer Satisfaction; Lazada; Working-age Consumers in Bangkok; Online Marketing

Mix (6P’s); E-commerce.

unin
Tugrsdudiniuun wiiueudsunlasee1ininszlanvedlasidsnuasegialanainniswiun

Aaa o

vosmAluladndvia lnaanignisdsunugnismayediannsednaliuiunuuinsaLuuaLaY 51897
e-Conomy SEA 2023 Iag Google, Temasek waz Bain & Company dlmiiuingiiniaeduny fusanides
Tonanaiduiuiidnisiiulanieidviageunn Fauszwalngesdyanisiuvesduailunainfda (GMV) fn
nauyu1veIninie lnedusmyud1AyaInANNToueB UNasIInAUSEIEe N1SIaaNIIVLHLT
WnSane wazsruuMItisyRueeulauiatiosuarUaendoninluein

AnudsunUastiindnuigalurdnganisunsszuinveslain-19 Wied 2563 Fediodugeandn
v A v o ¥ a ¥ a ¥ K ‘cs di*l ! 'gj e o ¥ a ¥

undsrulnnginssuyuslaawiglanseulauiWuesdlusdla anglavedidnniunisifuniuasnisiou
' [ dy ‘e v ¥ ] A a ' ' v o aa =
szeransdany nsdeviseeulaudsluladuiissmadonasy winanadugosmmantunisissdiin &
donraoiiureyadn drlneuiuuIgsnssuneBdnnseding (ETDA, 2564) fisgyinniswideduaiindu
HuLNannesuAIviananaduaueysenvasnulveluvuz
a (% ' ! ¥ A ¥ (% ' (% " aadaa '"
wgAnssuainaluladaumelunsoudulsnszuin uwandunateidu "§1uiadinluy" (New
n:{'qu ¥ a LY = ¥ a s ¥ ! a dy s "

Normal) isiuns guslaadenadenlyuinseeulawinsizauazainwaraun luusunil unannesy "an

#1A1" (Lazada) lugiuesaundnlnensgduiInIsgIueaaInnssuHIuNITas1938uulnAN1AIATUINAT

Aaupszuuadsdualuaudanisuinagns Shoppertainment wnlyiioasaussaunisaiudanlng 3



danmadiu nqunsvensukarlymalulad (UTAUT2) (Venkatesh et al.,2012) Muuadud1fgyuesning
AandslulsganinmuazisegelanuANumEAmEY
! [ v Yo ' oA ! a a = af

ae14l5finny J290una1nw1aan1zn sk tun JuusInIuiL nmsiivlnvedelisanouiisy
9813 TikTok Shop Muun1sdansviernuiienidunassla viluanuiisnelavesgnanlulauseiusia
= ' N A ! ' = 4 o ‘¢ ' o a ¢
WieteenaieIdnnely unaseunguluierugetuluiusun wasanuuuugvesszuy Al Tun1sinsen
ANNABDINITRNIZYAAR (Personalization)

£%
[

38T auudnwlunnguieiauluwaniunnumues iWesinidunguiiinds@auazly
walulaglunisuinsdnnisiisdunan (Lifestyle Management) aanumianisvesaunquilinazduyeou
wagildsunlasey inuwaanesulugansaneulanglageuaimans Aunslalunistesi (Repurchase
Intention) M1UNTOULWIAA N N158udunluA1AnTs (Expectation-Confirmation Theory)
(Bhattacherjee, 2001) Niaungnaufianelanaznislonuneiionintuilodantaiuaswssiuniogn
.:4' oy ¥

NAandsh

¥ & o ¥ o a ! ' = = ¥ ¥ = =
@I'JEJLWG!U ﬂqﬁwqﬂ'JqﬂJLquiﬂﬁ‘\]{\]EJV]ﬂQNﬁW@ﬂ'J']@JWQW@ELQLLﬁSﬂqiLa@ﬂisﬁa']é?j']ﬂ']sU@ﬁﬂﬁ,JLﬂJaﬂ QQL‘{ju

o v av ' o ' ' ¥ C o A ' ¥ "o ¥
QJ]LLQ?"WWQJ]W"LNLWEJQLLGH]%GU'JEJI‘WLLWﬁ(ﬂwaﬁﬂJﬁﬂ‘EHGUﬂﬂ'l"lﬂJa'uJ’]iflIUﬂ']ﬁLLsUﬂsUu\l@ LLWEJQL‘SULLU’]V]'NIV

M

Usgnounsnegesuiudiiiadulnessdiduluausglidreuiiseilansuunudul

e3>

[

‘
ngUszasAvaINsinw
1. efnwszduanufimelavesyuilnaterhaulunsammmiues fifinenslsuinisunanslesy
Lazada
2. ileAnwUssuiieutadomulssrnsmansiuaufianelafiinenislusnisunanlesy Lazada
vowuslnatevaulunsurmamuns
3. lefnwnUsuiisudadvaiulstaunismanosylaufunnuiianelafitinonisluusnsunanesy

Lazada veusiaaTevialunsunnuvuas

FUNAFILUIY
1. J999auUseunnsAa@nsLaneenuilnasn aseauanuilnanaseauaufianalalunistaduaiuy

wnanneasy awnan vesrusiaaTevinulunsunnaviuas aneiy



2. Taduamuaiulszaunisnainesulauiidvnanaseiuanufisnelalunisteduaruuunanasy al
1191 Yosyuslnalevihulunsannumiuas ey

o/

YDULIAYDINITINY

Tuns3deasall cAdelamiuunvaunaIl

Y

1. YaUlAnIULLeN

¥

HIdensuufnwmanuianelalaglownifndadeaiulszaunisnaineeulay (6P’s) iunseuly
ANSAN®N
2. YBUWHANUUTEYING
Usznsnlylumsideluasall Ao Uszvinsdevinau (e1gseving 22-60 U) Nendenserinauey
Tuwmngaunnumues wazreiivszaunisadedunmiuweundiedunialiulen Lazada aasues 1 Asaly
A '
59U 6 LADUNNIULN
3. VBURIAATUAILUS
3.1 fuUsdase (Independent Variables) Ain Jadan1udseynsenans (ne, 818, seAu
¢ a i Y s
As@En, 813N, 579le) war Yadwaiuusyauniseaineailau
3.2 faUsnnu (Dependent Variable) Ao Arudisnelalunisgoduarvuunaniosu
Lazada

4. YBUNATULIAN

MIReAnIuNsAUTIVTIVeYa U INAOUTUIAN WA, 2568 TafouNuNIRUS N.A. 2569

UseTovuiiananzladu

1. nanisinenluadedidunuamsdmatvesumannesy a1wan awnsasinanisisellalunns
ez TuUssuennaLAdy muﬁaﬂaqmémam'ﬁmmoﬂ,ﬁaamﬂgaﬂf‘ﬁ’ummgaamﬁsuaqéﬁimlé

2. Naﬂﬁﬁm&}’ﬂ,uﬂ%’jﬂ‘ﬁlL‘fjULLU’J%N&LﬁE‘\T‘UizﬂaUﬂ’]iﬁ%WEJE?H?T’]UULLW&G\W@%SJ a1%1A1 @111501

HamIlUllunsiakesUsuusinagnsninsnanlraennaaeiuaunINIsveIusinale



ATAULUIANAN

AUsMU AUy

Ja38A UYLV INTANENT

EAGGEIRN]

- 97T auiianelanisdeduniuuunanesy
L selaneiiiou A9

Tadeaulszaunisnaineoulay - pulszaunsainsleussuy

- Ausdn o - Gﬁyﬂu;ﬂamLLammmwﬁugﬁ

L ATUSIAT L puNNTUSNISIaENNSIANISRaINNSINY

- ANUYDINNITIAT AU
- AUNTALEIUNITHAA

- punIsSneAnuduaIui

- ﬂ’]Uﬂ’ﬁ‘U%ﬂ’ﬁﬁ’Ju‘Qﬂﬂﬁ

A ¥
AIIUNTINNNYIVDY
(3
HguvaslsEyInsmans
Philip Kotler (2016) 53y dnvauzniavszynseansidunamidenlyluniswuingunuslaauin

fae Wawnduuswaitiinnuduiusesslnadiniuainunainis (Needs) auitenala (Satisfaction)

[

LaraRIINITIVUAUAMAZUTNT tnedsngaviunvaednUsnaAyael 01y (Age) AINanDIAINIE

o

Useaunnsad waziiauad lunsaeniuwalulad neauieyinauluwnasyieis (wu Generation X, Y, Z) a¥
fingAnssun1ssugveyauuunanlosy E-commerce uanansiu 918la (Income) Wudusditiagunade

(Purchasing Power) kag#gAnssunisuaisauaua yuslaafiinglageeiauuaiuiwelaniuaing

[

AnuslaasielauiunalseafianelanulusludusaraIuan a1Tnway

Y

granuagn1ssuUseiudunn luvne
d' o . . o o % o % ¥ aaaa =

a01uyin91u (Occupation & Location) d@wisuauisyinaulunganny Jaduniuiaiuasiddinwuuiiio

(Urban Lifestyle) idumisslminanuianelalunisvedumesulauunnninnisluneassnduai iiesann

YBINNAAIUNITIIIATATATYINGIY



1 " Ll 4
wuIRAkaEnqEfnIfuaIulszaun1snaineaulay
dinmdivedianvseiing nsuiaungsianisan laivuanseuwnAnaiulssaunisnainosulany

(Online Marketing Mix) 1N 08NIEAUANTIOULNAITUYITULAZ AT "SEUUTIALRIANUT oHU" (Trust

[
a [ i

Ecosystem) Tunisvingsnssunuuluindgnun lneliesnusznou@enagns 6 Usen1s 7l aundndomn
(Product) Aus1A (Price) AMUYBIMI9NNTINTMUNY (Place) ATUANTANLEINNNTAATA (Promotion) ATUATS
U3N1sauyAna (Personalization) wazauauiduaius (Privacy)
a a Y = Y o
wuIRALAZNuNgINUANNIW lRYaRUTINA

Richard L. Oliver (2010) na1331 Anufanalafe n1snevauawdausuidunadugnsvesuslan

[ '
= [ a

(The consumer’s fulfillment response) FaduAugANMARTLUMEIIINNISRAITUINAMAN YRILUDIEUAT

A a =) vV A ¥ a gj ¥ ¥ ) * o ' = =) !
Y3BUINTT VSaMAUAY/USNTEINY d1U15an0UaLIAINRaINITVRIUSInAlaluseRuTunfianelansely
lagauianelat doduanitznisersunuiinainnistasuainunanelasinnisgulaauilan

(Consumption-related fulfillment) FsausadniuniifdAgRasuanonszuiun1msensualla 3 auwan

¥
v A

Aatl Anudianelaniulszaunisunislaeu (Attribute Satisfaction and Affective Experience) A2
wolanuyanLazAMNIMEUAT (Perceived Quality and Value-based Satisfaction) kazaduianalaniu

N13UTN3 (Service Satisfaction and Equity)

awv S ad ¥
MUIIYNNYIVBY

1Y

A5¢TaY a1nsuITNateY (2566) Anwsed Jadeilatnananginssun1syoaunINIuN1adaoulsY

wnannasuveusnalulwansamnumuas lagnudn Jedvaiulssaunisnaineoulauadenanangingsy

a a

& a ¥ a a -1 Y] ! ) . v adaa '
ﬂqﬁﬂaﬂUﬂqiﬂﬁJﬂJﬁqﬁJﬁgL'E]EJ@GNU W']Uﬂqiﬁﬂ‘iﬂqﬂ']']lll,ﬁua'lumj (Prlvacy) LﬂuﬁﬂﬂEW]QJ@V]ﬁWﬁﬁQVIﬁ@W@ﬂ'NQJ

Y 9

[ [y

esiulumsinaulade lneyuslnaluanudAyiussuuinwinnulasnievevayaaiuyanatasnIsy
§INIIUNNTRUY AuNsinuInisauyana (Personalization) n1sdaueailomuazduaingmuniy
aulasngyara (Customization) AKATIUINABNITNTEAUNYANTTUNITI DL AIUNITALATUNITNAA

(Promotion) Wag31A1 (Price) Auduiusiunginssun1sdeludnuaevainisnsenuanuianalaly

(% '
o

AMANNSU] (Perceived Value) Ingiangnisialusludusiuiuguesaiuanadnas Malldanun yuslaaly



= a dy a ¥ ! ! = a s 2 = L%
WANTIVNUMIUATINGRNTINNITTDAUAINIUYDINIIB ALY (E-marketplace) vlundn lasdivade
atuayunuAuazaIn (Convenience) wazmuainuanvasidonaunndud1Asy uonandmun
szazhatun1sanduladedanuduiusiuiiivewlyauass (User Reviews) ovimuniiduiniasdoasns

TV v a i) ¥ a = ~ o Y s ! ) P
ANuwaiunaunsindulatuganie uazillowSeuisudaden1uUsEeINIAIEAST NUI1TEAUNITANY
819128 UABLAU LAZDITNALANAIINUY FAINANDANUD LUNITY DAL UTZLANVDIAUAINY DHIUYDINY
aaulau

11361 nduaau (2568) Anwl3ed dnsnaresdadeniinisnainfiaiuanangfinssunisanaulate
aAuannureneaulaululszwmelng Insnuln Jadvairulszaunisnainildnsnananisanaulazoduan
soulau lnedadeniidvsnauniigafio aundngiunienienin (Physical Evidence) Nan1533e@iniiiuan
N15eeNLULBUWSYYDILeUNGIATUNIUIENE WALN1TWANITIIANKTBIT (User-Generated Content)
aa a ! LY dy d‘ ! ! ! d' d‘v ¥ . . o
dvianageganensinaulate WenwisanAuluiuueukasAUEsWITU (Perceived Risk) lun1svin
§3n531 3998319z TUAIUNTZUIUNTT (Process) Tamunefianudulnareadunaun1sdide Awnnisden
a g = :j o a d' % al ! = .:! o ! U a dy d'
Aupnauistunoun1stssRuivanvanguasasnsy Tnansanuiisnelaazandailugnmsdedulagen
59590 U wazarundadun (Product) Auazidenvasveyaduni (Information Quality) wazAI 1N

U = a % ¢ % LY d' o e a a QIJ ! U a

wannuangvesiadonwindun Wudadeaduayuiviluguslaafiaanuiulalununimneunisdnduls
99e uonanildmuin wuslaeaulvgdngAnssunis¥eduaimuwnannesunidvedidnnseling (E-
commerce Platform) 1103115 %enudsdsaneaulaulaensd LHe991nseuunIsSuUUsE N UAUAILAZANS
Iansauladafnanilannsgiu wenaintd Jadeaunisadasunisnain (Promotion) wu guasaIuana

[ o

Jnae wazualUyanasuni1sv1eseLiau (Double Day Campaigns) Ludanszaudrdgivinluiianis

¥
v a

Anaulageluudunau (Impulse Buying)

A5ALIUN15IY
a o dl = dy a ¥ i ¥ ¥ a (%
N1537815 09 AnuNanalalunisdeduntvuunanrosy arg1nn vouy uslandeluauly

av a o

nyamnumues uaseilidun1s3dedasusuna (Quantitative Research) Inglyn153381@ed157a (Survey

v
[y

Research Method) wazilizn1siiuveyanisuuudeuniy (Questionnaire) Bu3dedtumneulunsaniiunis

Y

fatl Usganswaznausieens wesesdlenlelun1side n1snsvdeuaunInesaIadle N1sNUTIUTINYOYE

%

nyATevveya atanivlumsiaseveys



UsenIuaznguA e8I

[V

Uszvnsilylunisfnwiasedlawnnquauslaaderiaulunsannuviues wasiivsvaunisuly

¥
a v =

Uimsunannlesy angnan esny3delamsuinuiuussrinsiuuueu fsliu g3de3adrisnisimunun
vaanquitegdlaglyansauiniuulunsudiudsens laglyansivuadiesisves W.G. Cochran
(1953) w3d8laruinvengudiosn 384 Au laen1MuATEAUAIAIINT BN UTOEAY 95 WaYIEAUAIY

¥

ARIALAGBUTBYAY 5 UalioAULIUE ey uAIURANGININNISNUTIVTINYENA HITeTdlruun

Y

NQLFAIBLNY Vianum 400 AU

4' = d' i a o
yrSaglaNnlulunisiae
a o 5 dyyatv 5 Y . . a A Al % [
mamamauﬂmalml&u WUUABUAY (Questionnaire) 1utpSasilalalunisAusIUTI
VBUAINNRUAIDYNY FaLUUARUNUNAT UL UIRanlady 3 nau A
MouN 1 MaAeIiUATLYITeUSEYINTAIERSVRIABULUUADUNY lawn 1we 91g sEAUNISANY
- v -~ v
2FnnazselanaLpouy VBIHADULUUABUDY
AUl 2 AranufetudITsaIulsEaNNITaIneaulal A9 ATUNAAT MM ATUIIAT ATUNISIA
MUY ATUNTAUETUNITNAIN AUNTIUINISaIUYAAS ANUNTSNYIANULTUAIUA?

AOUN 3 AIDNULNYINUAIUNIND I LUNISTDFUANUUBLNAANDTY AN91A1 ANUUSEAUNITUNTS IV

wUU mmﬁgamuaz@mmw?{um LAYAIUNITUINNSLAZNITIANITUAINITUIY

m’im’i’;%@uqmmmﬁmﬁ@

MsasLUUdsvanuieafunuianelalunistedumuLLanlosy a1ennn suaqsgu'ﬁmﬁaiumu
lungaumnumuns 1§§Uﬂ13m3maauL‘f‘:amLﬁ'aﬁmﬁmﬁmsamqui’mqﬂﬁzmﬁﬁummsﬁﬂm 9Nty 1
LLUUaaumﬂﬁgﬁmmwﬁmu 3 ﬁﬂuﬁmswmmLﬁaqmmaxmmgﬂsi”awaqnfam AADAIUAIIUTALIY
warnslynwfimunzaneeseriony Tnedinaelunisivazuuuniusainiuaenna 0svowof1a7
(Index of Item-Objective Congruence: 10C) el

1. Y9 anuAdiAzwuL 10C A3m 0.50 - 1.00 DailAnuLieInse aunsalle

aa

2. Yafnuiaguy 10C a1 0.50 nesuiulsaneutiluly



ﬂ"l’iLﬁU’i'JU’i'Jll‘llE]Ha

Hidelaluuuugouny (Questionnaire) FaudwpIaadolunisiusiusiuveyainnqusse iy

o

alunsaunnumaunededua uuLNan eIt 819191 311U 400 AU lunsamnamuas tnerIdei

wuvgeunulUaiiunisasunuiunguilminelagluneuwuuaauaunsesulauniy Google Form lng

[

ﬂi%ﬁﬂEJLL‘U‘UE‘!@‘Uﬂ’]llaaubLauwﬂu%aﬁﬂﬂM@@u‘lﬁu%iﬁ

€

1. §33elawn3unau Facebook wagnguyinwuuaeunny welwaundntunauviuuuaaunuly

e e

2. §38lAAUUUADUNIUNIUNADIVEAIINYDY Facebook Instagram uaw Line Tuaugdn aulu

ATOUASITILNTTANBLULABUNNNIN

¢ v

N153LATITNVBYA

v

HIT8lanTIvdeUANgNABILAT ALY TNTBILUUADUNIN LlBARLE DN ULAB AN aNy STy ly

Y

N13UsENIaRa 31N UTIaeTia (Coding) wavUszuianaveyalaglylusunsuussuianavoyan1eais

a

d11593U SPSS wiannunungveyauazeiusenan1sAnwneadfnleiinsizul 2 Ussian fe adifiuds

a

N3304UN (Descriptive statistics) waganinldeauunu (Inferential statistics)

ADALTINTTOUUD

- %a;gaﬁymﬂwmmmam% AATIEVINEARANITLANLAIANATI UazATDEAY

- szyaaﬂaﬂaa%’aéauﬂizammimmmaaulaﬁl,t,a3%@;3aﬁzéTUmw:uﬁaWEﬂfﬂ‘um':ts'?}laﬁugmmmamms‘u
a7 maqéﬁiﬂﬂifaﬁwmuiuﬂqﬂmwwmm Ansznmeainniade wagALdoauuIATg L

GREIGERIHGL

- Yafumuvszrnsmansuanasiuinaneseiunnuiinaneseduaafonelalunisteduaun
uwaneTy arean suaa;;U%Imi’aﬁwmiuﬂqamwwmﬂs f1affu 31AT18MA2E T-test Lag One way
ANOVA

- Jaduauaiulssaunisnainesulauiidndnaneseauanuianelalun1syeduaivuunannesy

819191 Ve UIaAievinnulunIunnavIues 11eiu IA51Erane Multiple regression analysis



#3UNaN339Y
HaNTATzndadeauUsErInsmansvasynauLuUdeunuyUslnadeihnulunsumunuasidl
Usgaun1sanisteduaivuunannesy arinn wuln alvgdumendgs Te1gsening 31-40 7 seeiu

a IS

msanwUSaes endwntnauenau $19la 25,001-35,000 UM

o

NanN1s I ATIEnTATsaIuUsEaNN1SRaneaulau N TNanaAMUNIND Il UN1ST O FUATUULNARNDTL

‘o (% a

19101 Tnesaumumeglussduiiumennn defivsandusenu wun amundsdon Sseduarufa
snfige sosammduniuremnamsdndmung aunTUINITEINYARE ATLTIAT ATUNITALETNITAAN
wazpuaTduaui audidy

wansiiasznaufianelalunisd eduatuuuwaniesy arwian veay uilaaTorinaly
nsamasuAg nesaunurmueglussiufiumeinn Wefinsanseau wun aulszaunmsainisls
suszuiszdunuAaiiuinniian sesasnidy auyanILazAMAINELAT LAZATUNTUINITLAENNS
IANTNRINTVIY AUAIAY

NANIINAADUANNAFIU Tadarulszrnsmansiidninanennuianelalunisdeduaiuy
uwannesy 219191 vasyuslnaterieulunsurnamuas w1 e lufidvinansanufisnela
Turnifinnueny amumsfinu susela f8vinanemnufisnelalunnaiu uazauerdnddvinanoaiy
fanolamuyaniuazauamALAT uagauNISUIMILAENITIAMIRAnsTe

uamsnadpUaLLfigu Jademumulsraunnaneeulaulnesnddviwatuaufelalunis

4 v L3

gedumuuLnanilasy a1wa vesuslnadeihanulunsannavuas aulszaunisanislyaussuy win

[

N5uUTrEIUUTTENN19IN1RAINUlAUSIEAIU WU AUTBINNNITIATINUIE LBNTNanDAIUTS

¢ v !

nelawniige sesasuiduaiunisuinisaiuyana amuanuduaiud aundedun aunisasas
MINAIA LALATLTIAT AT

namsnadeuauuigy Jadenumulsraunisnaineeulauiivinaneszduanufisnelalunisto
AuAUULNEANeTY aean suaa;gﬁ‘[m’j’aﬁwmiuﬂqﬂmwmmum 9;1u;3am,t,a3@mmw?mﬁyw MARANTAN
Jadvautszarmenimmaneeulauseniu wuan aunsuimsauyana dvdnanemnufianelaun
fign sesasundu ausian aumuduaiud aundadom Aun1sauaiunsnatn LaEAILYBIMINS

[

AANUNY MIUAIRU



HanIVAFeUANNAsIY Tatenuaulszaumnaineaulauiidvinanosziunufianelalunisde
AuAUULNEANeTY aan suaaﬁgu‘ﬁmifaﬁwmiuﬂqamwwmm PIUNTUINTWaENTANIIVEINSE
ynfimsaniadvaulsrauninnanneaulansieniu WU AuNTUEnIsAILYAAA SBvBnananus
nelauniign sesaamiduauanuiduainda a1usian arurEnsun amun1sauasunsnaIn wagany

YDIVNNITINDIRUNY HIUAIAU

aAUs1ENa

sefumianelalunisteduauuumantiosy avea vesguslnatevhanilungaummumuag oy
Tuseduann TnglangamulszaunisninslsnuszuuLasaUNAM LA ALATYIALAT NaMSANdanan
oAuTelan mufianelaluswesUszaunmsainislsnugnimunlpgvenassvdeiyuiioaaan i
wlasu AudeiiAnd uagaszmensUjduitustunsiduan nisiiguilaadeuiianelasglusedunn
agnoulmiiunn unanvlesy a11a7 aunsanevauaseuaavisvesyUilnateviauiiueuagnn
wazarmTnalunisiedualasds uagmnfisnsanaiunuguan nisfinauiogsfiawslaneauyaan
wazrAnunwauAT uandluiiiu a1g1an Yssaueuduialunisasassuunienisanfiguilaagdnieany
ALY

Jaduusvansmans aueny wuanaueviaudifviseny 20-40 T fseduanufianelanesyuy
nslrauannnnguisrhauiiienguinna 51 934l FuReainngqueniifiorguesaziiaununenis

aa a ¥ a [ ¥ = ! = ) yq =3 a ¥ A ”cs !
Advia wazdianuauduiumslumelulaggeni JeihlmAnenuielalunsSeugssuulnilasini wae

Tupusiglawazendn nauidselaszaunasdisgadimnufisnelanessuunsinnismanisuie (Logistics &

¥
[y

Return) ganegidiuladn iiesannquillnanuddnyfusumuandenar (Opportunity Cost of Time)
N3l A7 Tezuufiaaanian (Tracking) naeAnALazIALE) TwmaulanengAnssuanizresnauoIdm
Sovhamdludiomasiifivosfaauna

Jadvarulszaunismatneeulauniunsuimsaauyana (Personalization) inBwananaiis
nelagegn nsunauelioniingdla (Relevant Content) axvuasanuanelalussduorsua
(Emotional Satisfaction) uansluifiuann1sit avenn LLusﬁﬁﬁuhyﬂﬁ'maﬁ’wiz’?ﬁmigwwm;ﬁ% uay

wuzihduaiasatungAnssuvesuslaa silvyuslaagdniunanesuwilaniunesmsaiuyana 3ae

10UNIAAIALUU One-to-One Marketing



(%

Jadeauuszaunisnainesulauniuanuiuaiuda (Privacy) iudnuilsnunisvinanaminuds
wolavawruilna lulanvesgsiawaznsnaindagdu audedu (Trust) AedelidfAy mnunanvlasy al
¥ = U % ¥ ¥ a a = a d‘ u'J dl o
%191 Hsruuinwanulaensieveyanuiinsgiu PDPA guslaaaziinanuiisnelauarinnuiesuiiagyi
¥ o o ¥ o
§3N35091 Uuvinefannsdetiuazanunsananeiduanudinilaluewnan
=2 ¥ = Y a ' [ ! a 29 Y g ! v !
fauanuianelavewrusianeylusedugs unnanisnaaeuauuAg L lviiutadeatulsyay
n1snatneaulaunuNdniunuarauNsaLasINsnaIndidauiisnelafiegluseAuiinnudu &
ngiennuiianelaluaiunisunissuinainnisigsiadanuuiiens (Reliability) Fa1nn153nn1sy
Usgnounsaunaniosy a1w1an In1slysunnlunsaiviuan sxiluanuiianelaluninsiuvesuilan
v
GENIIT
anuianelavesyuslaadeviaulungann Tunstedumuuuwnaniesy a1w1nn luladusyiusan
dunniigseenufen undueydunudulnavesseaunisu (Seamless Experience) AauANITAUNT
(Personalization) Ns¥nwiANNaUTeYA (Privacy) Waufsanuuuudilunisings dedademanilegniele

Jadeanulssaunisnainesulau

varruanuzlun1sideasanely

1. ve1evaunn1sIdgludadedsernsmans ewinnsideaslysuuanenauyuilaniy
viaulungannumuas adunauidenunseunianaluladuazszuuladainags n1s3deasenely
aunsaveeveuwamTeludadedssvinsmansiudnaunuilnafiendeluiiuiinislng iednsenin
vadinnusEuUlaTaRng awaneszauauianelawaznsinaulageduaiinnuuanaisainauluilo

Aa ¥ IS a a M !

vananianunseumemnalulaguarssuuladafnasesls

2. Msfinwanuianelafianunsadrliaanuinfuagnisaduayu (Loyalty and Advocacy)

[ v

WewnmsIduasidyauunssauanuimela JsnsAnuluswianaiunsaveteveuunlianaids

3

[

WOANTTY 98l
- Anwdadefanunsaasuananuiisneladinsdlunansiduanuyniunensiduadly
J2ETY7
= a aAa o i Yo ¥4 = o Jo °o &
- AnwmgAnssun1s3iakaznisuuzthunannesulniugdy Faduddinnudnsavenis

NSARALALTINT



LONE15919949

NFRAILIGIAINTAN. (2564). NEUTNIATFINARNINGSAIWIEYEBIANN58TINa (e-Commerce Trustmark
Standard). #uAuan [ﬁulw?muﬁwmﬁqiﬁamsgw].

dfnmdvesidnmseting nsuimungshanisan. (2565). usuUfvinIsmumsauasumdvesiannsedng
S3e] 2 (WA, 2566 - 2570). NFUNN: NTENTHNIVE.

a3 nauaou. (2568). SninavestadenienImarniamananginsuniaauladoauaHIuTEY
ooulauluszimalne [ansinsySya il 1ninendusssuaans.

J5e¥as a1nsuasnate. (2566). Vaseiimemananginssunisdedun miunesaeudsaunaniosuye
gy‘z/?fnﬁZUAwmngozwwyi/i?um BveninusUsyayamUadio]. wﬁwmé’aqaﬁaﬁm%mé.

auefonanslng. (2564, 19 nqunaw). E-commerce T °64: Tame... minanididoiimzuiuayn s
m/m?’uﬁgmm. https://www.kasikornresearch.com/th/analysis/k-social-media/Pages/E-
commerce-FB-19-05-21.aspx

diinnuianngsnssunsdidnnsedng. (2567). 1891uRaN1581599yaR MIETvEBIE NN e N lLUsHINA
Ine T 2566 (Thailand e-Commerce Survey 2023). N5¥NS19A T aLH oLATUSA IUAL
d 9Au. https//www.etda.or.th/th/newsevents/pr-news/ETDA-Reveals-e-Commerce-Survey-
2023.aspx

diinmdvediinvseding nsuimuigsianisan. (2563). adomsuinmsinnisgsAamdineadnmseing (e-

Commerce Management Guidebook). NJINN: NTLNTNNUVY.

P2
Sa o o <

dninmdwedidnnseling nsuwauigsAanisan. (2563). SIYIUNANITANYIA VTG IAAIINAUTVT TN
widlvedidnnsednalng. nsenTwIdive,

Cochran, W. G. (1977). Sampling techniques (3rd ed.). John Wiley & Sons.

Kotler, P., & Armstrong, G. (2021). Principles of Marketing. Pearson Education.

Kotler, P, & Keller, K. L. (2016). Marketing management (15th ed.). Pearson Education.

Lazada Group. (2024). About Lazada: Pioneering eCommerce in Southeas Asia.
https://group.lazada.com/en/about/

Oliver, R. L. (2010). Satisfaction: A behavioral perspective on the consumer (2nd ed.). M.E. Sharpe.

Rahimnia, F., & Hassanzadeh, J. F. (2013). "The impact of website content dimension and e-trust on
e-marketing effectiveness’. Information & Management, 50(5), 240-247.

Zeithaml, V. A,, Bitner, M. J., & Gremler, D. D. (2018). Services Marketing: Integrating Customer Focus
Across the Firm (7th ed.). New York: McGraw-Hill.



